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BY DAVID JONES

With Bernie Madoff in the cross-
hairs of federal prosecutors for 
his alleged $50 billion Ponzi 

scheme, real estate insiders are not only 
speculating about his fate as a free man, but 
also are buzzing about what’s going to hap-
pen to all of his properties and assets.

Madoff was ordered late last year to turn 
over a detailed list of his personal assets to 
federal officials. And while the full list has 
not been made public, it’s no secret that 
Madoff owns a slew of homes, boats, cars 
and other luxury items that could soon go 
on the auction block.

Madoff, a former chairman of Nasdaq, 
has been under house arrest at his $7 mil-
lion penthouse at 133 East 64th Street since 
December. Among his neighbors at the 11-
story co-op is “Today” show co-host Matt 
Lauer, who bought a sixth-floor apartment 
in 2004 for $5.88 million. 

Legal sources say Madoff ’s apartment 
would likely be sold at auction once his case 
is adjudicated, which could take months, if 
not years, to resolve. And, late last month, 
the New York Post reported that several bro-
kers had been asked by lawyers working for 
a court-appointed trustee to  visit the apart-

ment and assess its value.  The paper also 
reported that the apartment is technically 
owned by Madoff ’s wife, Ruth.

Real estate brokers that The Real Deal 
spoke to were  divided about the level of de-
mand for his assets because his reputation 
is in tatters and because so many charities 
were fleeced in the alleged scheme.

“It’s like when you see an apartment and 
find out somebody shot themselves in it,” 
said Michele Kleier, chairman and president 
of Gumley Haft Kleier, a boutique brokerage 
on the Upper East Side. “I don’t know of any-
one who would want to live in an apartment 

with the history of what he’s done.”
That may very well be the case in New 

York City, but it seems there is less hesitation 
about scooping up Madoff ’s other luxury 
properties.

Madoff ’s homes include a 1.2-acre 
beachfront property in Montauk, where 
brokers say inquiries have been fast and fu-
rious. “There are people already coming out 
of the woodwork to see if they can pick it up,” 
Lynden Restrepo, of Atlantic Beach Realty 
Group, said.

Published reports have put the value of 
the property, which Madoff had built in the 

early 1980s, at $3.3 million, but brokers say 
they believe it’s worth far more.

In Palm Beach, Fla., where several prom-
inent Jewish families lost hundreds of mil-
lions in the alleged scheme, Madoff owned 
a $9.4 million home on the Intercoastal Wa-
terway. Late last month, a few teenage boys 
who claimed to have lost their trust funds 
with Madoff took credit for wrapping the 
house in toilet paper in a prank officials not-
ed was approved by their parents.

And, Bloomberg News reported last 
month that Madoff owned a “modest” three-
bedroom retreat at Cap d’Antibes, a pop-
ular French Riviera celebrity destination 
between Nice and Cannes. Guillaume Tur-
quois, the broker who sold Madoff the apart-
ment six or seven years ago, told Bloomberg 
that it was probably worth about $1.6 mil-
lion. The property is reportedly also listed 
in Madoff ’s wife’s name.

Madoff also reportedly has a vast array of 
yachts, luxury cars and jewelry. But lawyers 
say his assets will likely be auctioned off to 
compensate victims of his alleged scheme.

“The government can do that to pay the 
cost of your jail time and whatever damages 
they assess in the criminal prosecution,” said 
real estate attorney Lisa Breier Urban. 

Investigators are still trying to determine 
whether Madoff hid any additional assets, 
either in secret accounts or by putting them 
in family members’ names. 

Most initial investor claims will go be-
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As prices drop in Manhattan, sell-
ers are inevitably feeling like they 
are losing money because they can 

get less for their apartments now than they 
could a year ago. 
 But while they may not profit the way 
they would have if they had sold while the 
market was booming, chances are that if they 
bought before 2005, they will still come out 
ahead. 
 According to data compiled by Jonathan 
Miller, the president of the appraisal firm 
Miller Samuel, the median price of a condo 
in the fourth quarter of 2008 was $1.12 mil-
lion. That compares to $1.15 million dur-
ing the same time in 2007, $1.16 million in 
2006, $1.04 million in 2005 and $941,768 
in 2004. Going back even further to 2000, 
for example, the median price was $913,027 
— still lower than today’s median. These 
numbers are adjusted for inflation unlike 
the usual market report data the firm re-
leases, thus showing bigger dollar declines 
than those reports. 
 On the co-op side the median price was 
$675,000 in the fourth quarter of 2008. 
And while it was higher than that between 
2005 and 2007, it was lower in 2004. 
 According to the Miller Samuel data, an 

Giving back some gains
Mega profits history, but some sellers still get more than they paid

apartment owner who bought in the last 
quarter of 2004 and sold in the last quarter 
of 2008 could have made a profit of 3.4 per-
cent. 

 That notion, that current prices represent 
merely a “give-back” of the last four years of 
gains, is cold comfort for many co-op own-
ers, who may be facing drops of as much as 
20 percent in price since August 2008.

“It’s not much comfort for sellers that 

present prices are still higher than they were 
[a few] years ago,” said Michael Serman, a 
salesperson with the Corcoran Group.

“Rationally, they still strive to maximize 

return —  and there’s some denial, driven by 
how strongly they need to sell,” he said.

Lauren Cangiano, an executive vice pres-
ident with Halstead Property, echoed that 
point, saying that the intellectual argument 
that prices are still higher than they were a 

few years ago doesn’t do much to buck up sell-
ers. “What I can tell you is, nothing’s selling,” 
she said. “So it’s hard to say we’re going back 
to 2005 prices, because if nothing’s selling, I 
have no basis to even make that comment.”

In general, brokers said they’re skepti-
cal of the data they’re seeing now because 
there have been so few transactions in re-
cent months.

“It’s a little bit hard to judge that because 
there have been so few transactions over the 
last three months,” said Stuart Moss, a vice 
president at the Corcoran Group.
 On the condo front, Miller said the data 
shows that all sellers in that market would 
have made money had they sold in Decem-
ber. However, he said, that may not con-
tinue to be the case.

He noted recent closings, which showed 
an increase in new development prices in the 
last quarter of 2008, could actually reflect 
sales that occurred 12 to 18 months ago. 

He believes that the prices of condos 
are going to drop as new development 
dwindles. But, he said the first quarter of 
2009 should be far more revealing when it 
comes to co-op and condo prices. “A lot of 
the change [in prices] we saw in the fourth 
quarter of 2008 wasn’t for the closed data, 
it was in the contract data,” he said.

Shaun Osher, founder and CEO of Core 
Group Marketing, recently began publish-
ing the Core Real Time Report, a monthly 
report that uses contract data. 

Madoff’s home in Montauk, which brokers 
said has received numerous inquiries.Bernie Madoff 
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Median Manhattan apartment prices drop
But buyers who bought before 2005 come out ahead 


